
One of the least glamorous but most important aspects of setting up a sound finan-
cial plan involves a thorough review of your casualty insurance.  Particularly

your home and auto policies.   I know, I know, you are already yawning!  
But look around you --- we live in a very beautiful, but very fire hazardous area.

Recent news about the unfortunate folks in Tahoe who lost their homes reminds us
that in a matter of moments much that we hold dear can vanish. 

In my many years of private practice I see a theme of issues often neglected in
these coverages --- coverages that when neglected or omitted can have tragic or simply
expensive consequences.  So, let me share my top five with you here.

1)  House not covered to be rebuilt in today’s dollars and today’s code:    Most
of us simply give the renewal that comes in the mail every year a cursory review, groan
about the increase in costs, pay the premiums, stick the policy in a drawer and give it
no more thought.  But if we learn nothing from recent news about devastating home
losses, it’s that the cost to rebuild to current code is frequently not reflected in our poli-
cies.  In today’s market in Lamorinda, you should generally estimate $250 -
$350/square foot to rebuild your home --- or more if you have a lot of upgrades.  You
can talk to your agent about how to get an accurate appraisal.  

2)  Liability coverage is too low:   Your liability coverage should be high enough
to more than cover your net worth, or the amount of it you cannot afford to lose.  For
many of us, the biggest asset we have is the money we haven’t earned yet!  So be sure
to increase what you carry to take that into account as well.   Luckily most of us can
buy one umbrella liability policy to cover the high amounts of coverage we hold, rather
than carrying a huge amount of liability insurance on our auto policy and again on our
home.  Don’t forget to include vacation homes, boats, and other recreational vehicles
as well.   Liability insurance is not expensive:  $250 - $300 should buy you $1 million
in coverage. 

3) Deductibles that are too low:  We humans are a curious species.  We seem to
have no problem agreeing to buy coverage for the things we KNOW are going to hap-
pen, but we have a huge reluctance to buy insurance for things that we think won’t hap-
pen to us.  Insurance should be purchased with the opposite reasoning in mind:
Self-insure for the small risks in life that you can afford to handle, and buy insurance
for the large risks that would be devastating to you.  Deductibles are the perfect exam-
ple.  Why have a $500 deductible on your homeowner’s policy?  Are you going to put
in a claim for $600?  Probably not, because you’d only get $100 back and then you’d
have a claim on your record.  Better to increase that deductible to $1000 - $2500.  This

can often provide big savings on your pre-
miums, which you can then use to buy the
higher liability coverage you really need.
Same with your car --- talk to your agent
about breakpoints on pricing with de-
ductibles.  

4) It’s not always about the price:
A lot of the agents we talk to are very con-
cerned that their clients are too obsessed
with the pricing on the policy, and less fo-
cused on the quality of the contracts, the actual coverages and the service.  Our insur-
ance agent, Lana Artemoff at Marina Associates, recently told me that the increasing
trend of buying policies on-line based on pricing has resulted in consumers buying
policies with really poor internal legal language in the contract.  One example:  “drop
down” liability limits on cheap car insurance if someone else drives.   As she points out
“unless you are an insurance pro, you cannot compare all the legal language in these
contracts --- if something is cheaper, it often gives less.”  A modern day example of “let
the buyer beware!” 

5) Schedule a yearly review with your agent:  Okay, this sounds like a no-
brainer.  But it’s amazing to me how few of us actually meet with our agent annually
at the review date.  And it doesn’t have to be in person:  it can be by phone or even a
good e-mail conversation.  I actually blame the insurance industry for this one as much
as us the consumer.  A good agent will contact clients annually to service the account,
see if you need any changes to your policy, if things have changed in your life, discuss
whether or not some of your collectibles need extra protection, and keep you abreast
of current trends in the industry.  But if your agent doesn’t automatically do that for you,
then YOU should pick up the phone and do so yourself.  You are paying for this service,
and the small amount of time you need to spend on this is well worth it.  

So, even though I am not a licensed Casualty Insurance Agent, but instead view-
ing this topic from the eyes of a Certified Financial Planner™, I truly hope that this col-
umn will spur you into making a call to your agent today for a thorough review and
check-up.  It will really be worth the time and energy.  And the good news:  once you’ve
put a good insurance policy portfolio in place with a reputable agent and firm, it will
be far easier for your and your insurance professional team to stay on top of it!  
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Welcome Home!
Marty Tuominen
presents:

2601 Ptarmigan Dr Unit 2, Rossmoor

Offered at $419,000

You will love the beautiful kitchen and spacious rooms in this wonderful
Expanded Kentfield model.    Enjoy the covered patio as you view the
hills and trees below. The updated office or den provides you with a com-
fortable area to relax or work.   The built in cabinets in the den as well
as the kitchen provide you with added flexibility.

3320 Woodview Court, Lafayette

Offered at $1,199,000

$431 per sq ft. and Laf schools.   Must see beautiful home on large
wooded lot.     Remodeled kitchen w/granite, stainless steel appls &
cherry cabs. 4 large bedrooms & 3.5 baths including Master Suite and Au
Pair suite with separate entrance. Very quiet area.

Marty Tuominen
J. Rockcliff Realtors

Direct: (925) 253-7032
Mobile: (925) 482-4204

mtuominen@rockcliff.com

89 Davis Rd., Suite 100
Orinda
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LOOKING FOR

OFFICE SPACE?

Newly refurbished 

offices available for rent

Moraga Executive Plaza

346 Rheem Blvd.

Convenient location, parking

Contact: 510-220-8878

• Shrubs

• Garden Accessories

• Flowers

• Personalized Service

196 Moraga Way
Orinda

254-3713
- Open Daily -

www.mcdonnellnursery.com

Nurture your garden at

McDonnell Nursery
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http://www.5aspace.com



